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ISA Sign Expo was a huge success! We loved seeing all of our members!  

From all of our talks, the consensus seemed to be that everyone 

enjoyed themselves and kept busy throughout the trade show.

We asked a few MSSA members to tell us their favorite part of the expo, 

what they learned, and their overall experience at ISA Sign Expo.  This is 

what they had to say: 

“My favorite part would have to be, having the opportunity to be 

Chairman of ISA during the first show back in three years and the first 

show in Atlanta ever.  I was a little nervous in the weeks leading up to 

the show, but the ISA team does such a great job, they really hit it out 

of the park!  It was a pleasure to watch them work and do their thing in 

their natural environment.  The ISA Executive Committee along with the 

rest of the ISA Board of Directors were a huge support and wealth of 

knowledge, which was exactly what was needed during these last couple of years to get us where we are today!

The networking is another favorite aspect of mine.  I can remember 

years ago before I was involved with ISA and was walking the trade 

show floor, I knew hardly anyone.  Now, just a few years later, I 

can’t walk past five booths without seeing someone I have met 

before.  Those relationships are invaluable and are one of the 

reasons why I keep coming back.

So, you ask what I have learned?  I would say, if you stay in your 

little world and never get out to these shows, etc. and meet 

people and learn what is going on in the industry, you might as 

well be doing business with blinders on.”

-Michael Hage, ISA Chair

https://
https://www.midsouthsign.org/news
https://www.midsouthsign.org/member-benefits


"There’s nothing quite like (re)connecting and falling back into 

the exciting (yet comfortable) rhythm of tradeshow season. 

The theme of reconnection seemed to resonate through this 

year’s ISA Sign Expo – and I’m excited to see that continue 

throughout our regional shows this summer and fall. We 

forget how special it is to share a meal, engage in face-to-

face conversation, and shake a hand until that’s been taken 

away. The highlight of this year’s show, for me, was getting 

to meet all the new faces who joined the industry during the 

pandemic and were getting to feel the ISA experience for the 

first time."

-Lauren Conaway, MSSA Member

We think Michael said it best: “The relationships in the sign industry are invaluable.”  We value these relationships amongst 

our members and MSSA takes pride in every one of your successes.  Congratulations on an exciting and successful ISA Sign 

Expo!  We are looking forward to another great trade show at SignConnexion in July and can’t wait to see everyone again!  

FAVORITE MOMENTS FROM ISA SIGN EXPO

SIGN    DIGITAL    SCREEN

THE ONLY
TOTAL SOLUTIONS
PARTNER YOU NEED.
Since 1936, Reece Supply Company has been committed  

to quality products, excellent service, and unsurpassed value.
Your success is our business,  

your potential is our passion;
which is why we're proud to support Mid-South Sign  

Association as partners in your success.

Dallas     El Paso     Houston     San Antonio     Oklahoma     Louisiana     Georgia     North Carolina

REECE SUPPLY
COMPANY

We’re passionate about what you do!
Call 800-776-7448
R E E C E S U P P L Y . C O M
Stay in touch and place your orders online at

Proud supporter of
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New innovations ranged from workflow software programs 

to printers to lighting capabilities. Exhibiting vendors report-

ed that they unquestionably saw an ROI reconnecting with 

current customers and meeting customers who were new to 

the sign and graphics market, looking to expand what they 

offered.

“The ISA Show this year was great," said Tom Wittenberg, large 

format industry relations and events with HP. "It was a special 

pleasure to return to shows with our industry colleagues, plus 

the show exceeded expectations on attendance and booth 

activity for HP.  The mood was upbeat, and we’re looking 

forward to another ISA Show next year.”

"ISA Sign Expo 2022 exceeded all of our expectations," 

said John Glazer, executive vice president of Elliott Equip-

ment. "There was constant activity and visitors at our booth 

throughout the entire event. Even during the last hour of the 

show! ISA also did a great job of integrating activities and 

learning sessions at the show and in the evenings. Everyone 

was excited to be back together, and ISA did a tremendous job 

of pulling it all together," Glazer continued.

"Graphic Solutions Group (GSG) was BLOWN AWAY with our 

results, more than doubling our sales at the previous show 

in 2019," said Matt Smith, director of national accounts for 

GSG. "The customers who came to this year's show were very 

engaged and interested in spending time talking to us, and in-

trigued by the new products we were showcasing. We walked 

away with more quality leads than we ever have at an ISA Sign 

Expo, and by the time we finish following up on all of our leads 

from the show, we should be triple the 2019 sales at ISA Expo 

2019," Smith continued.

Attendees were able to get hands-on learning right on the 

show floor with several new and expanded areas of the 

showfloor. The Wrap Experience™ featured the Never Stop 

Learning® Stage with new product demos, education and 

expert-led competitions through the show. The new ISA Fab-

rication Experience™ offered novices and experts, alike, with 

hands-on insights into the dynamics of sign fabrication. The 

Learning Lounge was packed with attendees looking to learn 

about everything from social media for your business to un-

derstanding OSHA regulations--and how to maximize profits 

using the equipment you already own.

Beyond the tradeshow floor, educational sessions (sponsored 

by FDC) were at capacity and provided business expanding 

ideas via interactive, collaborative learning. Pre-conference 

workshops focused on key learning areas such as digital signage, 

wide format print, wrap and project management. Community Co-

horts, which were new for 2022, connected like-minded attendees 

for bold, frank conversations covering our most pressing chal-

lenges and topics. The Sign Research Foundation (SRF) sponsored 

experiential off-site tours of the Mercedes Benz stadium and College 

Football Hall of Fame. And attendees took over the streets of Atlanta 

for ISA ROCKS, The Industry Party™, sponsored by Roland DGA, 

experiencing the food, culture and hospitality of the south and all it 

has to offer.

"This year marked the 75th anniversary of ISA International Sign 

Expo bringing the industry together for the connections, solutions 

and innovations that continue to transform our industry. We could 

not be more proud to be a part of this vibrant, vital community of 

sign, graphics and visual communications professionals," said  An-

derson. "There is a power in being face-to-face, and we saw this last 

week as ISA Sign Expo reunited the industry together," continued 

Anderson. "Powerful connections were made, new products were 

purchased, and insights gained. I can't wait to see what attendees 

come up with as a result of taking a few days away from the office to 

focus on growing their businesses."

“Wow…what a show.  It was so amazing to be back at a live EXPO.  The energy was amazing.  ISA should be commended for 

pulling this together in a much shorter time frame than normal.  The staff at ISA is the best in the business and they don’t 

get enough credit for the work that they do behind the scenes to pull off this massive feat.  

My favorite part of the week was seeing the EXPO through the eyes of my daughter. She was a first-timer and I got a lot 

of joy seeing her finally get what all the hype was about.  We are buying a new piece of equipment that caught her eye and 

hopefully will bring a new stream of revenue to our company.  I served as a panelist on the Women Leading the Industry 

event and had two meaningful conversations after with woman who also work with family.  It comes with equal parts pos-

itives and negatives.  I’m very proud to say that my company is now a third generation family owned business.  I’m sure my 

father-in-law would be really proud of what he started back in 1978.

MSSA’s own, Michael Hage, rocked his Chairmanship!  I was so proud to be a witness to his success. Very few people have 

the passion for this industry’s success than Michael.  Can’t wait to see what the ISA Expo looks like in Vegas-2023!”

-Mandy Wisner, ISA Secretary/Treasurer

"There were so many great areas of the ISA Show and so much to learn from the vendors, expert applicators and hands-

on experiences to be had there.  With every major company in our industry collaborating in one location for a week was 

truly a special experience.  What I am able to take away from this year’s ISA show and share with my customers is sure to 

keep changing our ever-changing industry."

-Evan Dill, Elite Class 2023

MSSA FAVORITE MOMENTS FROM ISA SIGN EXPO 

PACKED ISA SIGN EXPO 2022 EXCEEDS EXPECTATIONS, posted originally on signs.org

May 10, 2022 –The sign, graphics and visual communications industry gathered in-person for the first time in three years last 

week in Atlanta for the industry's main event, ISA International Sign Expo® 2022.

"The show floor was busy all three days – yes, all three days," said Lori Anderson, ISA president and CEO. “More importantly, 

attendees came to do business. The ‘SOLD’ signs started to appear on Thursday afternoon in booths throughout the floor, and 

by Friday many booths had 'SOLD' signs on every piece of equipment. It truly was a spectacular event."

ISA International Sign Expo 2022 provided business-building ideas and products to help sign, graphics, print and visual com-

munications companies deliver innovative and exciting projects. The tradeshow floor marked the first time in three years that 

attendees were able to see, touch, and compare many new innovations yet to be seen in person.
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Scholarship Auction

Sponsorship 
Opportunities

BECOME A SCHOLARSHIP PARTNER

A great, stress-free opportunity to support the 

scholarship foundation is a monetary donation. 

While we gladly accept any amount donated, 

if you pledge a monetary donation of $2,000+ 

by July 1st, your company will receive the VIP 

treatment at Friday’s Awards Dinner during 

SignConnexion:

VIP PERKS
* Front Row Reserved Seating for Party of 8

* 8 Complimentary Drink Tickets

* Recognition from President during Awards 

MSSA Will 
Recognize

SILENT/LIVE AUCTION 

MSSA ensures that 100% of all donations go 

toward theScholarship Foundation!

Our biggest fundraising avenues for the 

scholarship foundation are the live and silent 

auctions during SignConnexion, July 27-31, 

2022, in Chattanooga, TN. Would your 

company consider donating an item to the

scholarship auction?

•Welcome Hotel Floor 

Graphic + Exhibit Hall 

Hanging Banner

•New Member + 

Networking Reception/

Golf Calcutta

•Golf Lunch Sponsor

•MSSA Hall of Fame

•Agnew/Condray 

Excellence Award

•Elite Classes 2022 and 

2023

•Scholoarship Recipients

•Sign Design Contest 

Winners 
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Meet Key Contacts in the Sign Industry
SignConnexion is a networking super-center of the people 

and businesses that are important in your industry. Where 

people are looking to do business, there will always be an 

opportunity to grow your business.

See New Technologies and Equipment
Stay current on the newest technology and equipment. The 

sign industry is always advancing and our exhibit booths are 

secured by the best vendors in the industry.

Embrace Education
Knowledge is power and learning from industry experts is a 

great way to expand your horizons and become the expert 

you need to be. That’s why SignConnexion holds seminars 

on issues we know your business will encounter.

Enjoy Time with Industry Colleagues
We hope that all attendees grow their knowledge and rela-

tionships during SignConnexion, but we also like to have a 

little fun! Enjoy our annual golf tournament and networking 

receptions while strengthening those relationships formed.

during the week.

REASONS WHY YOU SHOULD ATTEND SIGNCONNEXION:

SIGNCONNEXION SCHEDULE HIGHLIGHTS

SIGNCONNEXION SCHEDULE HIGHLIGHTS

Elvis Davis Golf Classic | Friday, July 29th
Take some time on Friday morning to be outside, fellowship with your peers, and play in the Elvis Davis Golf Classic at 

Moccasin Bend Golf Course.  Bus transportation will be available to and from the hotel.  

Veteran’s Volunteer Opportunity | Friday, July 29th
Giving back to the community is an important and valued part of MSSA’s mission.  Spend some time Friday morning, vol-

unteering at Chattanooga National Cemetery - Veterans Affairs.  Help maintain and beautify the Hallowed Grounds with 

pruning and sculpting, mending cemetery flags on display, resurface and repaint cemetery benches, and more.  Bus trans-

portation will be available to and from the hotel.  Before heading back, the group will enjoy a sponsored lunch provided by 

ThinkSign.

Keynote Presentation + Awards Dinner | Friday, July 29th
• Vince DiCecco, presents his keynote titled, “Strategic Plan? We Don’t Need No Stinkin’ Strategic Plan!”

• Awards dinner recognizing achievements and contributions to MSSA : 

- Sponsors Acknowledgment 

- Sign Design Contest Awards

- Elite Class Awards

- Scholarship Presentations 

- Agnew-Condray Award

- Hall of Fame Award

Exhibit Hall + Educational Seminars | Saturday, July 30th
• FREE Exhibit Hall Entry for Sign Company Attendees

• The face-to-face interaction with tabletop exhibitors will help influence how your business develops over the years. 

• Seminar: Taking the Intimidation out of Innovation: Don’t let the idea of innovation intimidate you! Join a team of panelists 

as they discuss what the future of the sign industry could look like and what you can do as a sign shop to make steps toward 

that future.

• Seminar: Tricks of the Trade - Best of the Best Presentations, clever methods or techniques used by experienced craftsman 

to save time or spare frustration.

MSSA BACKYARD BASH | Saturday, July 30th
Ready to relax after a couple of days of educational seminars & professional networking? Wear your favorite jersey or team 

swag and join us for our Backyard Bash!

Enjoy dinner and drinks before bidding in the Live Scholarship Auction. Then we’ll keep the party going with a DJ and 

backyard style games.  To register yourself and other member’s of your company for MSSA’s Backyard Bash Party, follow this 

link.  As the saying goes, “bid high and bid often” for scholarship funds are obtained through items sold during both live and 

silent auctions.100% of all proceeds go toward the Steve Metheny Scholarship Foundation!  Attendees are responsible for 

donating and bidding on items for auction. 

Steve Metheny Scholarship Live Auction Donations
Since the founding in 1997, the Steve Metheny Scholarship Foundation has awarded 1096 scholarships totaling $1,642,972 

to MSSA members’ employees and their dependent children!

With your continued support, we can increase that number and reach our goal of offering 54 scholarships in 2023!  Our 

biggest fundraising avenues for the scholarship foundation are the live and silent auctions during SignConnexion.  

Please consider being a scholarship partner. Want to contribute but not sure what to donate? Consider trips, event tickets, 

gift baskets or sports equipment! These have been successful during the live auction in past years.

Thanks in advance for your help and support in raising scholarship funds for the youth in our industry! For item donations, 

contact annie@midsouthsign.org  or fill out the online form.

 
OCOEE RIVER RAFTING | Sunday, July 31st
Don’t rush home -enjoy one last event with MSSA to close out an amazing week! Check out these top reasons why you 

should join us for Ocoee whitewater rafting:

1. GET AN ADRENALINE RUSH

2. 5 MILE RAFTING RIDE with 17 RAPIDS

3. PERFECT ACTIVITY FOR GROUPS

4. ENJOY LUNCH AFTERWARDS AT APRICOT PLACE CAFE

          REGISTER HEREREGISTER HERE
                                        for SIGNCONNEXIONfor SIGNCONNEXION
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Ryan Taylor
(502) 791-2989
(877) 767-9949
ThinkSIGN.com

A Thinner, Lighter, & 
Smarter EMC Choice

6mm · 10mm · 16mm · 20mm

Some clients won’t ask questions because they’re afraid of 

looking dumb. Here are some things you can do to clear up 

their confusion.  Recently our business development leader, 

Melissa Cobb, was doing regular weekly sales training and 

asked, “Do you remember your first day in the sign business?” 

The sales team discussed how everyone who is new to the 

business has to contend with tons of industry terms and 

jargon, leaving new employees struggling to keep up, confused 

and unsure.

Why does this matter in the sales process? Let’s ask Melissa!

Q: Melissa, tell us more about that ‘first day confusion.’

A: For many of us, it is a distant memory, but I recall mine viv-

idly! The signage industry was brand new to me. I was excited 

to learn but wasn’t truly prepared for drinking from a fire hose! 

I arrived with plenty of time for the requisite morning sales/

production meeting. I sidled up to the table introducing myself 

nervously, hopeful for a warm reception being the newbie. 

Everyone was still waking up, with their coffees in hand, 

muttering about this and that. As the meeting began, I noticed 

each project was reviewed briefly along with status updates. I 

was hearing materials and abbreviations I wasn’t familiar with: 

ACP, High Tac, RGB and more … By the end of the meeting I 

wondered what I’d said yes to! How will I ever learn all of this? 

How will I sell signs when I don’t even understand half of the 

vocabulary?!

Q: Right, we all had to go through this! So how does that help 

us in the sales process, specifically?

A: Many of our customers are like the first-day-version of an 

employee. Clueless! It can be scary, frankly. Things are scary 

when we don’t understand them. Sign quotes looked like a

foreign language to me, the first few I saw. That could be your 

client. Are you likely to buy if you are unsure or feeling 

uncomfortable?

Q: Can’t the customer just ask us?

A: Well, of course they can. Sometimes clients are afraid to 

look dumb by asking questions. Or they are busy and don’t 

want to bother. Maybe they are comparing estimates and they 

hope it makes sense after reviewing more than one estimate. 

Or maybe they are irritated by your estimate, which is confus-

ing, when your competitor’s estimate is clearly described and 

completely free of jargon.

Q: What actions can sign companies or sales reps take to 

ensure estimates are clear for the customers?

A: 1. Remember that the estimate is for the customer. The 

jargon is for your team! Try to look at your estimate template 

with the eyes of an uninformed customer looking for solu-

tions.

2. If you have an automated quote system, scrub it of jargon 

that appears automatically, or at the very least, add some 

clarifying language to products to make it easier. Things like 

“ACP” or even detailed descriptions like “HP Eco-Solvent Print 

on Intermediate Vinyl” – huh?

3. Before you send an estimate, read it completely. Look for 

opportunities to add wording or descriptions to help your 

customer make choices and feel educated and informed.

4. Best in class, in my opinion, is actively reviewing proposals 

with your clients. I’ve learned to help my customers under-

stand their estimates by following up and reviewing — helping 

educate them the way my team helped educate me. Once you 

share your estimate, it’s helpful to send an example of the 

product for a visual. Your customer then understands what’s 

been quoted and ultimately helps convert the project to a sale!

How to Help Customers Understand Sign Quotes, Maggie Harlow, Signs of Time April 2022 Issue
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WHOLESALE CHANNEL LETTERS & SIGNS

Colorado - Louisiana

CCHHAANNNNEELL  LLEETTTTEERRSS
33--55  DDaayy  sshhiippppiinngg  oonn  ssttaannddaarrdd
cchhaannnneell  lleetttteerrss
11  HHoouurr  qquuootteess
EExxcceelllleenntt  ccuussttoommeerr  sseerrvviiccee

CCAABBIINNEETTSS  &&  CCUUSSTTOOMM  SSIIGGNNSS
EExxttrruuddeedd  SS//FF  aanndd  DD//FF  aalluummiinnuumm  
ccaabbiinneettss
CCuussttoomm  ppyylloonn  aanndd  mmoonnuummeenntt
ssiiggnnss......  AAnnyy  sshhaappee  aanndd  ssiizzee

Helping you plan for tomorrow...Today.
MSSA Member Insurance Program

• Preferred Pricing for MSSA Members
• Property and Casualty Insurance Program that encompasses 
   Property, General Liability, Auto, Inland Marine, Umbrella, and 
   Workers Compensation
• Sign Industry Expertise
• Safety Programs tailored to the sign industry

For more information contact Casey O’Quinn at
coquinn@mkinsure.com or 205.314.2082

INSURANCE &

          SIGN DESIGN SIGN DESIGN 
                          CONTEST                          CONTEST  

Place Your Vote in these Four Categories

Freestanding Large Sign (50+ sq ft.)
Freestanding Small Sign (0-50 sq. ft.)

Wall Mounted/Channel Letters
Graphics (interior/exterior)

It’s time to vote in the 2022 Sign Design Contest. 
Please have one company representative fill out one 
ballot per week for 3 running weeks. MSSA will send 
weekly email reminders

          VOTE HERE!VOTE HERE!

Learn more about how Gemini can 
help you grow your business.

800-538-8377
GeminiSign

FOR AN
INSIDE EDGE,

THINK OUTSIDE
THE SHOP.

LETTERS | LOGOS | PLAQUES

ISA Webinar: Best Practices for Contracts and Proposals Panel Session
Thursday,  June 16, 2022 / 1:00 - 2:00 p.m. CST
MSSA President, Brandi Pulliam 
will be on the panel of speakers

Description: Join us for a panel session on the best practices for contracts and proposals and 

how to understand and interpret them. This panel of sign company owners from across the 

country and Canada will meet to share best practices specifically regarding contract interpretation, proposal preparation, 

and responding to bids. Some of the topics to be discussed are insurance requests in contracts, billing issues with ship in 

contracts, verbiage in proposals to protect profitability, and general best practices.

Speakers: Lee Murphy | Enseignes Access Inc.; Rob King | Arizona Sign Association; Raymond Brayton | Barlo Signs 

International, Inc.; Brandi Pulliam | Agnew Sign & Awning, Inc.; Nicole Bergstrom | SmithCraft Custom Architectural Signs
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MSSA MEMBERS ANNOUNCED AS A PART OF NEXT ISA ELITE CLASS 

John Adinolfe, VP, Operations, Alternative Sign Group, Inc

Ryan Allen, Production Manager, Allen Industries

Eric Chessor, Vice President Project Management, Cummings Resources LLC

Melanie Emerson, General Manager, Everylite

Clark Lanius, Branch Manager, Graphic Solutions Group (GSG)

SIGN, GRAPHICS AND VISUAL COMMUNICATIONS INDUSTRY TO IMPROVE IN 2022 AND 2023 ACCORDING TO THE 

SIGN INDUSTRY QUARTERLY ECONOMIC REPORT

Two supplier markets and the end market architectural signage in the sign, graphics and visual communications industry will 

rebound later this year, according to the Sign Industry Quarterly Economic Report, produced by IHS Markit for the International 

Sign Association. Electric digital signage will continue to face supply issues, slowing its growth.

The report covers the first quarter of 2022 and was prepared in April. The report assesses four segments of the industry: two 

supplier markets (printing and electrical/digital signage) and two end markets (electric/digital signage and architectural signage). 

It also forecasts commodities.

Some highlights:

•Paper supply continues to face shocks in the form of mill conversions and closures. Russia’s invasion of Ukraine could further 

disrupt paper markets as sanctions take effect, worsening paper supply. Logistical bottlenecks within the supply chain are exac-

erbating limited paper supply and are not expected to resolve until late 2022.

•Steel prices have reversed the early 2022 declines and are approaching or already above the record peaks of 2021. Prices will 

stay high as long as Russian sanctions are in place. The Russian invasion of Ukraine is having a severe effect on supply and up-

side on prices. The disruption will last throughout 2022, with minor improvement late in the year and across 2023.

•Over the four quarters of 2022 US consumer price index (CPI) inflation is revised up 0.8 percentage point, to 5.2%. The 

slowdown in growth occurs as fiscal and monetary policies tighten, pent-up demand is satisfied, and major economies reach full 

employment.

ECONOMIC OUTLOOK FOR 2022 LOOKS TO IMPROVE Posted: 04/24/2022 by ISA

Call us today at 800-637-2645 
or visit us at watchfiresigns.com.

EVERY SIGN.
EVERY TIME.
DIGITAL
IS THE ANSWER.

14  MID-SOUTH MESSENGER 15  MID-SOUTH MESSENGER



ELRODLLC.COM
800.553.5111 

creating the
right

signage solutions

we are
hiring
we are
looking for

fresh
talent! 
email us your
resume at
the email below:

EAC@ELRODLLC.COM

STREAMLINER
PHOENIXNRG

THE NEW

The all-in-one,  me-saving retrofit lamp solu on.
No power supply needed. Powered by Socket.

Visit grimco.com to learn more!

Simplify Your Systems
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O
pt-Slim

 - 2.6m
m

 pixel pitch (6’6 x 11'5)  

Infinity-SM
D

 - 6.667m
m

 pixel pitch (10' x 16')

AN LED DISPLAY PARTNER YOU CAN TRUST

800.876.1668  |  OPTEC.COM
1700 S. De Soto Place, Ontario, CA 91761 USA 

O
pt-Cool - 2.5m

m
 pixel pitch (1.8' x 5’6)  

Infinity-SM
D

 - 10m
m

(H
B) pixel pitch (12'6 x 7'9)

800.323.6593 • MatthewsPaint.com/PaintManager

Easily Monitor 
and Manage 
Your Paint 
Mixing 
Operations Color Matters

Brand colors are critical. Trust them to Grip-Gard. 

grip-gard.com

CongratulationsCongratulations
Taylor Creighton, Mitchell Signs

Evan Dill, Tubelite/Denco

Charlotte Hearin, Elrod Engineering

Autumn Poole, Trav-Ad Signs Inc.

Kayla Wisner, Southern Signs Inc.

At Altec, we believe better equipment starts from the ground up. From traditional sign cranes like the LS60 
with 2,000 lbs of  payload capacity to the AT48S with 52 ft of  working height and 1000 lbs of  material handling 
capabilities, Altec offers products for all of  your lighting and sign needs. Altec offers in-house financing, a 24-hour 
parts department and one of  the largest service networks in the nation. 

ALTEC. 
ONE SOURCE 

FOR ALL 
OF YOUR 

EQUIPMENT 
NEEDS.

Stephen Little 
(205) 4828743 
Stephen.Little@Altec.com 
AIAD-DIR-MSSA-01212021-v1

altec.com
800.958.2555

sales@altec.com

SALES | SERVICE | TOOLS & ACCESSORIES | SAFETY TRAINING | FINANCING | RENTAL

Contact: 
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MEMBERSMembers Supporting Members
MSSA understands and appreciates the investment of time and money from all of its member 

companies.  As a matter of principal, MSSA members do everything they can to conduct 

business with one another.  MSSA would not be able to succeed without the success of its 

member companies.  The following product manufacturers, engineers, and suppliers have 

agreed, by renewing as 2022 MSSA members, to support MSSA.  Please consider the following 

companies as you conduct business in 2022.  A current membership list is available for viewing by 

visting midsouthsign.org or for questions regarding a company’s MSSA membership, contact (662) 401-8113

3M Commercial Solutions Division
A&C Plastics Inc.
Admiral Wholesale Sign Co.Components
AgiLight, Inc.
Akzo Nobel Coatings
Altec Industries
B D B Enterprises, Inc.
Charleston Manufacturing, LLC
Cornerstone Engineering
Crane U
Custom Foam Fabricators
Custom Products Corp
Daktronics, Inc.
Eastern Metal Supply
Elliott Equipment Company
Elrod Engineering, LLC
Everylite
Facecrafters
faces
Farco Plastics Supply
France Lighting Solutions
G2G Lighting
GE Current
GEMINI
Geneva Capital LLC
Glantz
Graphics Pro Magazine
Grimco, Inc.
GSG - Baton Rouge, LA
GSG - Dallas
GSG - Houston - Dallas
Hartco
HCI LED
Hybroco Sales Inc.
Impact LED Signs
Identity Group

Independent’s Service Company
Johnson Sales Company/Jasper 
Plastics Solutions
Keystone Technologies
LetterFab, llc
Matthews Paint
MBI
Mimaki USA
Miratec Systems, Inc.
MK Insurance
Next LED
Optec Displays
OxCart Manufacturing
Oxford Graphics, Inc.
Palram Americas
Payler Wholesale Print Production
Piedmont Plastics, Inc.
Plaskolite
Premier Media Group
Principal LED
Reece Supply Co of Dallas, Inc.
Reece Supply Co of Georgia, Inc.
Reece Supply Co of Louisiana, Inc.
S & F Custom Sign Corp
Saginaw Pipe
Scott Powerline and Utility Equipment
Sherwin-Williams
Sign Builders, Inc.
Sign Leaders
Sign Pro Wholesale
SignComp
SloanLED
Southern Stud Weld
Steel Art Company
Sullaway Engineering, Inc.
ThinkSIGN Inc.

Thompson Engineering Services, LLC
ThreeBond International
Tri-State Utility Contractors, Inc
Trinity Products
Trinseo LLC
Tubelite Company, Inc. - Birmingham
Tubelite Company, Inc. - Memphis
Vanguard
Vantage LED USA
Ventex Technology
Voltarc
Watchfire Signs
Wieland Metals Services
World Wide Sign Systems
YJ Inc.
Yorston and Associates
Z3 Graphics, Inc.
Zlight Technology, LL

to this years annual sponsors
THANKTHANK  YYOUOU

Platinum Sponsors

Gold Sponsors

Silver Sponsors

Bronze Sponsors
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www.tubelite.com I 800.505.4900

Helpful Customer Service Fully Stocked Warehouses Fast & Reliable Delivery

Digital Prinnng
Equipment

Digital Prinnng
 Supplies

Electrical Sign 
Supplies

Auto Restyling
Supplies

Solar Control
Films

Screen Prinnng
Supplies

Visit Us Online to Sign Up For Our Monthly Specials!

We are proud to represent the finest products and 
manufacturers in the Sign, Screen Printing and 
Digital Imaging Industries today.  At our ten locations 
throughout the United States, our knowledgeable 
employees are ready to serve you with our extensive 
inventory of superior products.

10 National Locations to Best Serve You!

Supporting the Sign  
Industry Since 1925

S U P P L I E S .   E Q U I P M E N T .   E X P E R I E N C E

LET US TAKE YOUR BRAND PLACES
IT’S NEVER BEEN.

ModulesModules
Principal LED is a valued leader
in channel letter illumination.
With a versatile product
range of LED modules,
sign manufacturers have many
options available. We have
solutions for everything from
1’’ depth small signs to
large letter sets.

Add elegant and eye-catching
border accents to create

incredible architectural e�ects, or
use as a replacement for neon in

signage. Principal LED border
products are designed to evenly

illuminate everything from
the smallest coves to the largest

architectural borders.

As retro�tting becomes more 
popular, people are quickly

turning to LEDs. It’s now easier
than ever to make the switch.
Principal LED’s Stik solutions

are designed to �t directly
into a T-12 socket to save you

time and make installation
a breeze.

Border ProductsBorder Products

StiksStiks

Premier Provider
for Sign Solutions

YOUR SOURCE FOR

We know plastic, work with an expert. Leverage 
the experience and product knowledge of a Piedmont 
Plastics market specialist and let us help you identify 
the right product for your application and environment.

Polycarbonate

Acrylic

LED’s

Aluminum Sheet

Gemtrim™

Adhesives

ACM

& More
GET IN TOUCH TODAY

www.piedmontplastics.com/locations
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111 S. Highland St. #361
Memphis, TN 38111

(662) 401-8113
(901) 490-3932

www.midsouthsign.org
annie@midsouthsign.org

A full-length version of this edition of the Mid-South Messenger with additional articles can be found online at www.midsouthsign.org/news.

MSSA IMPORTANT DATES:

STAX In Stock NOW - Install Your EMC by Next Week
Presented by Platinum Sponsor, GSG
Thursday,  June 2, 2022 / 11:00 - 11:45 a.m. CST

LIKE>COMMENT>SHARE - It’s Time to Get Social! 
REGISTRATION LINK COMING SOON
Presented by Rachael Scarbrough, MSSA Marketing/Membership 
Manager
Thursday,  June 16, 2022 / 11:00 - 11:45 a.m. CST

SAVE THE DATESAVE THE DATE
OCTOBER 18-21, 2022 - KNOXVILLE, TNOCTOBER 18-21, 2022 - KNOXVILLE, TN

The purpose of Engage is to provide an opportunity for MSSA members that offer installation and service capabilities to 

connect with project managers from National Sign Companies. This organized event offers speed dating, educational semi-

nars, tabletop exhibits and exciting networking opportunities.

MSSA BROWN BAG WEBINARS:

JULY 5th - SignConnexion + Hotel Registration Deadline
JULY 27th-30th - SignConnexion 
October 18th-21st - Engage Networking Event

MARK 
YOUR 

CALENDARS

https://us06web.zoom.us/webinar/register/WN_BS-65qePRg-JYQ1ASxEP-w

